
Managing & Developing Key Accounts
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An equivalent course is available in Arabic. Please call us for details.

EXTRA NOTES

Prioritising - Who are the Key Accounts?

Planning a Key Account Strategy

Relationship Management 

From Relationship to Partnership

status

Developing a Business Plan

Developing a Personal Development Plan

OVERVIEW

LEARNING OUTCOMES

DESIGNED FOR

TOPICS COVERED
Account Management - It’s Big Business


